[ YOUR COMPANY NAME ]
CAPABILITY STATEMENT
CORE COMPETENCIES
Five to eight bullets in buyer language, each tied to a NAICS/PSC code. Cut anything generic.
 
 
 
 
 
 
PAST PERFORMANCE
Three to five recent, relevant contracts. Each: customer, period, value, outcome (with numbers).
 
 
 
 
 
 
DIFFERENTIATORS
Why you, not the incumbent? Certifications, clearances, response times, proprietary methods.
 
 
 
 
 
CORPORATE DATA
UEI, CAGE, primary/secondary NAICS, socioeconomic certifications, bonding capacity, vehicles (GSA, SEWP).
 
 
 
 
 
 
KEY PERSONNEL (OPTIONAL)
One or two principals with credentials. Skip if you need the space for past performance.
 
 
 
CONTACT
Primary contact name, title, phone, email, website, physical address.
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